Michael Fitzgerald Risk Manager

Professional Ag Marketing’s risk manager Michael Fitzgerald has a family-farming
operation and is familiar with many aspects of his customers’ businesses. A
deliberative and strategic thinker, he uses education, ag experience and industry
resources to maximize client profits and achieve their goals.

By establishing close-knit relationships with clients, he will help drive value to make
a client’s operation profitable.
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management strategies. Our Brand
Professional Ag Marketing honors the rich agricultural heritage of our country. A
creative, dynamic partnership with Professional Ag Marketing helps producers
make informed and deliberative decisions.

With market insight, experience, education and access to the most current
information and models, Professional Ag Marketing will develop a marketing
strategy to manage and minimize risk, designed specifically for your unique

Contact Michael operation.

at 507.449.2030 to Our team of accomplished specialists, with expertise of agricultural production and
learn more or set the supply chain, put their knowledge to work developing adaptive and innovative
up a consultation strategies for our clients.

meeting today! How We Help

We are your partner for good marketing decisions. We walk with you. We are your
trusted advisor. Find out how we can help your business!
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Trading commodity futures and options involves substantial risk of loss and may not be suitable for everyone.
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